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more than three minutes – make it sound 
like you, and convey some of the reasons 
you care so much about the organization 
you’re talking about.

It occurred to me we could use 
something similar for Church of Our 
Saviour.  The point is not to create a 
script – no one can be convincing unless 
they’re using their own words – but to 
establish some guidelines so that each 
of us, now that pledge season is upon us, 
can make our own case about why we 
choose to support our parish.

After doing some research, I came across 
a piece that stressed the five “P”s.  After 
asking three groups to create their own 
elevator speeches and then present them 
to the entire staff, it occurred to me that 
people like to take something they really 
care about, formulate a reason to support 
it and then make the case to someone 
who could make a difference to its future.  
So, here goes…

Pivot – this is the opening statement, 
or turning point, that lets you know 
someone is interested in exploring 
the possibility of finding a church or 
simply wants to learn more about your 
involvement at COOS.  It could be as 
simple as, “I didn’t realize you were a 
member of a church”, or as complicated 
as someone wondering why religion can 
divide as much as it can unite.  In either 
case, you know that someone’s interested 
in learning more.

Problem – what’s the point that needs 
explaining here?  The problem might 
be the difficulty in choosing a church, 
or it might be the person doesn’t really 
understand the Episcopal Church, its 
beliefs and practice.  This is your chance 
to explain that it may not be so hard after 
all to find an answer.

Purpose – the purpose of COOS, it 
seems to me, is to offer a thoughtful, 
music-filled, familiar and yet occasionally 
challenging chance to explore our faith, 
and then put it into practice.  We are 
diverse, we are welcoming – with lots of 
opportunities for engagement, reflection 
and, yes, leadership.

Passion – it’s OK to get a bit worked up 
when making your case.  If your blood 
pressure isn’t a little elevated, if your 
heart isn’t racing just a bit, then you’re 
probably not being as effective as you 
want to be.

Parallel – in closing, try to make a 
comparison between your experience at 
COOS and something that relates to 
the life and experiences of the person 
you’re talking to.  What you want to get 
the other person to say is something like, 
“Oh, I get it! That’s like when I was a 
child and…”  The point is that they are 
unlikely to remember what you said to 
them; they are sure to remember what 
they said to you.

So, feel free to use these tools when 
talking about Church of Our Saviour to 
friends, family, neighbors.  Each of  us 
goes through a very similar process when 
thinking of making our pledge for next 
year.  You’ll be hearing more, both on 
these pages and in church, as the end of 
the year approaches, but I hope that this 
helps get your creative juices flowing.

‘Tis the 
Season 
for the 
Alternative 
Christmas 
Market ! 
December 4th

Join us for holiday shopping with 
portions of what you spend helping to 
support charitable organizations and 
programs!

The 16th Annual Church of Our 
Saviour Alternative Christmas 
Market will be on December 4, 2011, 
immediately following the 10:30 
service.  This event is one of Our 
Saviour’s major fundraising efforts, 
and the proceeds of this event will 
help support many worthy nonprofit 
organizations and programs.  

This year’s market brings with it the 
return of old favorites that include The 
Brookline Food Pantry and Episcopal 
Relief and Development.  Please 
consider bringing a contribution for 
the Food Pantry when you shop at the 
market.  Check donations and cash gifts 
are especially appreciated since 50% of 
the Pantry’s food is purchased.  

We are very pleased to welcome a 
number of wonderful new artisans and 
craftspeople to our market this year! 
As a reminder, the fee for a table at the 
market is waived with our participants 
agreeing to donate 20% of the day’s 
proceeds to a charity of their choice.  

Volunteers are needed for set up, to 
staff tables, and for take down!  Please 
contact Kate Paradise (617-323-7384 
or kparadise@rcn.com) with questions 
and to volunteer.  Thank you!

Kate Paradise

Elevator Speech, continued from page 1
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